
PRE BOOKING TIPS 
 

PRE BOOKING % GOALS-  
New stylists under 2 years at least 50% pre booking. 
2 years plus should be over 50% targeting 75% or more!  
 
HOMEWORK- Pull your pre booking % at the salon 
through your point of sale system and see where you are. 
Then set a goal to add at least 10-15% on to your goal.  
 
EX: If you are at 40% pre booking. Shoot for at least 50 or 
55%. Once you hit that in one month, raise it again 
another 10%-15% and keep adding on until you are at 
75% plus!  
 
 

Imagine looking at your schedule 4-6 weeks ahead 
and having it be full! That’s the GOAL!  

 
WHY DO YOU want to pre book? 
______________________________________________
______________________________________________ 
 



WHAT DOES IT mean to you and your success if you 
pre book your clients? 
______________________________________________
______________________________________________ 

 
● Get in the habit of recommending pre booking to EVERY client!  
● PRE book like your life depends on it! Oh that’s right because it does!  
● Practice adding some of the scripts below into your daily script 
● Pre booking positions you as the expert.  
● Plant the seeds in your consultations 
● SECURE YOUR FUTURE financially by pre booking!  

 
Script IDEAS : 
 

1. It was great meeting you. In order to maintain the cut and style I 
would love to see you back in 6 weeks. I am going to turn you over to 
my receptionist and you can tell her what day and time works best for 
you sound good?  

 
2. My schedule is really booking up. I would really hate to see you not 

have first choice on your favorite day and time. I really recommend 
we set you up for 6 weeks. Sound good?  

 
3.  I highly recommend we get you set up for 6 weeks this way we have you 
all set up at the day and time you like. If for some reason you have to 
cancel it’s no problem, we can move your appointment around later if need 
be.  
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